(1) Army Contracting Command – Redstone (ACC-RSA): 
            The ACC-RSA is vested with the responsibility of providing a contractual vehicle for the acquisition of Advisory and Assistance Services for the AMCOM Life Cycle Management Command and its customers.  Originally established in 2005, the Expedited Professional and Engineering Support Services (EXPRESS) Program is a group of multiple award Blanket Purchase Agreements (BPA) leveraging commercial processes established within the "evergreen" aspects of the General Services Administration (GSA) schedules program and incorporates dynamic teaming arrangements to expeditiously offer the right mix of professional and highly technical services to Team Redstone.  The EXPRESS program consists of four domains in which services may be ordered: Business & Analytical, Logistics, Programmatic, and Technical.  

Currently there are 31 BPA Primes, of which 20 are considered Small Businesses, and 1,473 companies that participate in the program through teaming arrangements with one or more of the BPA Holders.  The program includes a provision that allows BPA Holders an annual opportunity to add/delete team members and subcontractors to best meet customer needs.  In FY 11, there was $1,475,394,008 obligated on EXPRESS. $480,038,140, or 33%, was obligated to small businesses and $995,355,868, or 67%, was obligated to large businesses. There were 34 new task orders issued in FY 11. Of the 34 new task orders issued, 28 task orders, or 82%, went to small businesses and six (6) task orders, or 18%, went to large businesses. There were a total of 8 each additional direct awards made in FY 11 for a total of $221,957,572. There was one (1) direct award made in the Logistics Domain, one (1) direct award made in the Programmatic Domain, and six (6) direct awards made in the Technical Domain. In summary, as of 4thQ FY 11, a total of $6,276,556,280 has been obligated accumulatively on the EXPRESS between April 2005 and September 2011 to include 411 task orders. A total of $2,620,591,403, or 42%, has been obligated to small businesses and a total of $3,655,964,877, or 58%, has been obligated to large businesses.

(2) Project Manager Aviation Systems:

The Project Manager Aviation Systems (PMAS) is comprised of five (5) unique Army Aviation Product Manager and Product Director Offices that manage over 60 diverse programs to include: The Army’s Fixed Wing Aircraft fleet, Aviation Ground Support Equipment, Aviation Mission Equipment, Air Traffic Control Equipment, and Aviation Network and Mission Planning Equipment. Aviation Systems was able to achieve its competition goals by actively pursuing competitive acquisitions for a multitude of systems and services.  Of particular note was the competitive award of the Fixed Wing Contractor Logistics Support options with a total value of $247M.  This effort will provide for the sustainment support of the C-12, RC-12, UC-35, C-25, C-23 and EO5 fleets.  The prime contractor, L3 Communications Systems, is teamed with M1 Support Services, Hawker Beechcraft Services, Sierra Industries, and Aerospace Products International.  PM AGSE awarded options under a Competitive Small Business Set Aside Contract, five (5) year, Firm-Fixed-Price, Indefinite Delivery Indefinite Quantity (IDIQ) contract valued at $17M with NMC-Wollard, Inc. (Eau Claire, WI) to produce the Standard Aircraft Towing System (SATS).  Also, Aviation Systems awarded options in the amount off $12M under a competitive action under Aviation Networking and Mission Planning Equipment to procure the Improved Data Modem IDM) to Symetrics Industries. The IDM is a critical component for the digitized fleet including the AH-64D, UH-60L/M, CH-47D and OH-58D aircraft systems.  AGSE awarded full and open competition commercial Logistics for $1.25M.

(3) Letterkenny Army Depot (LEAD):
a. Contracting Officer and Contract Specialist awarded Contract W911N2-11-D-0001 as a Small Business-Set-Aside (SBSA) for a total dollars amount of $30,946,300.00 for the Generic Aircraft Nitrogen Generator (GANG) and Mobile Electric Power (MEP) systems for commercial Remanufacture and Overhaul of Generator Diesel Engines that is commercial with Melton Sales & Service.

One of the first actions signed in FY 11 saved the Government millions of dollars. The Letterkenny Contracting Office had a requirement for the overhaul and remanufacture of generator diesel engines to support the Generic Aircraft Nitrogen Generator (GANG) and Mobile Electric Power (MEP) systems. This requirement combined 16 different engine manufacturers with the initiative to streamline the engine requirements at Letterkenny Army Depot.  In the past, engine buys were broken down into separate contracts. 

Contract, W911N2-11-D-0001, was done as a requirements-type contract with one (1) base and three (3) option years and solicited as a Small Business Set-Aside.  Offerors were evaluated based on lowest price technically acceptable (LPTA). The lowest proposal received was for $30,946,300.00.

           b. Contracting Officer, Contract Specialist, and the Commodity Manager awarded contract W911N2-11-D-0018 as a 100% Small Business Set Aside Full & Open Competition After Exclusion of Sources for a total dollar amount of $1,917,765.70 for the FORCE PROVIDER of commercial Fuel Containment Systems to GTA Containers, Inc.

 (4) The Integrated Air and Missile Defense Project Office (IAMD):
Twenty–one (21) Modifications were awarded on contract number W31P4Q-08-C-0418 that totaled in value of $155,352,688.00 to Northrop Grumman on the IAMD Battle Command System (IBCS).  This program covers program management, system engineering, integration, manufacturing, test, logistics, and initial production of the IBCS major end items (MEIs), the IAMD Integrated Fire Control Network (IFC-Net) and supporting products.

           (5) Aviation Ground Support Equipment (AGSE):

a. Contract W31P4Q-05-A-0021/0011 was Full and Open Competition for commercial logistics support with Belzon, Incorporated for a contract value of $500,847.59 by contracting officer.


b. Contract W31P4Q-10-A-0031/0029 was Full and Open Competition for commercial logistics support with SAIC for a contract value of $1,258,889.05 by the contracting officer.


c. Contract W58RGZ-09-D-0129/0006 was a competitive Small Business Set-Aside commercial for 220 each Standard Army Towing System (SATS) with NMC-Wollard, Incorporated for a contract value of $9,739,620.00 by the contracting officer.


d. Contract W58RGZ-09-D-0129/0007 was a competitive Small Business Set-Aside commercial for 192 each Standard Army Towing System (SATS) with NMC-Wollard, Incorporated for a contract value of $1,838,016.00 by the contracting officer.


e. Contract W58RGZ-09-D-00129/0008 was a competitive Small Business Set-Aside commercial for 95 each Standard Army Towing System with NMC-Wollard, Incorporated for a contract value of $4,590,210 by the contracting officer.


(6) Aviation Applied Technical Directorate (AATD):

a. Contract Number W911W6-11-C-0047 was a Commercial Small Business Set-Aside, that was awarded for $1,018,680.00 for UH-60 Door Assemblies and Door Covers awarded to Eagle Aviation by the contracting officer.


b. Contract Number W911W6-08-D-0009-00012 was a Full & Open Competition contract awarded for $2,012,816.12 for Analyses and Lessons Learns and AFSO21 Directorate (ACC/A9) Lessons Learned Support to US Falcon.  


c. Contract Number W911W6-11-C-0045 was awarded Full & Open Competition for $3,782,174.00 for Joint Multi-Role Technology Demonstrator configuration Trades and Analysis to AVX Corporation.

